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WISDOM ALONG WITH THE REST OF MY WEALTH
Whenever we discover important trends or opportunities that might help clients, we find ways to provide
that help as efficiently as possible, typically at no additional cost. Several factors came together in the last year
or so that changed some of the counsel we provide new clients during the design of their estate plans, and we
consistently saw that, when offered such counsel, clients responded favorably. Think back to your experience
when we explained that you could leave your assets to your Beneficiaries in protective “school bus” trusts. It
was something you had never heard of before, and most of you responded with, “Of course! Why wouldn’t
everyone do that for their heirs?”
A growing body of research in the world of finance, psychology, and other fields shows that when a person
comes into money they are not accustomed to, especially if they didn’t earn it, the effects are often detrimental
or even devastating. Three categories of people are usually cited: lottery winners, entertainment stars getting
their first big payment, and estate beneficiaries. One of the most valuable recommendations for such
individuals is to take an intentional “time out” to think about what they can and should do with the money
before they start spending it. People who have never accumulated any significant amount of money of their
own don’t have a good grasp of what it can do for them. How can they put the capital to good use by investing
in things that they want or need? How much of this should they actually spend on an inflated lifestyle, and
how long will that lifestyle last?
As our clients design their estate plans, we—you (the client) and your legal counsellors—have been
hesitant to put restrictions on the use of the inheritance. We don’t want to offend the beneficiary. So by and
large, your plans create “protective” trusts that can defend the inheritance from outside threats (i.e., lawsuits
and divorces) but give the Beneficiary effective control of and access to the funds.
One of my questions to new clients today is, “Is it really OK with you if your beneficiary blows through
this inheritance in a year or two? Or is it your goal for this estate, which took so much time and effort to
create, to provide lasting benefits to
Renewing Commitments: TO DO LIST
your family?” Not surprisingly, almost
Your renewal packet includes your Asset Review Report, yellow
all incoming clients in the last year
have said they want the estate to
renewal form, and 2018 invoice. To assure uninterrupted service
™
provide lasting benefits to their family!
from your LifeSpan Team, be sure to:
If that is the client’s goal, then we must
1. Select the best date and location for you to attend an Annual
examine everything about our process
™
Family Reunion (AFR), mark the yellow renewal form we
and our documents to try to accomplish
provided, and return it immediately with your annual
that goal.
membership fee (also note the date on your own calendar and keep
Our odd-year Client Update
it clear of conflicts). Please pay by the due date of January 19, 2018
Program™ clients heard more about this
(if you pay after January 31 go ahead and add the $25 late fee).
in 2017, and many have taken steps to
2. Start working to update the Asset Review Report™ (ARR) and help guide their Beneficiaries,
return it to us by January 31, 2018. Add new assets; delete any you
providing some Wisdom to go along
no longer have; update the dollar values; and send appropriate Red with their financial wealth. Even-year
clients, be thinking about this for the
Check Review™ (verification) paperwork for new assets you add
2018 CUP season!
Curt
to the report (see lime-green instructions stapled to the ARR).

Remember: the Annual Family Reunion™ is the focal point of our
standard updating process. If you miss that, you lose much of the
value we provide. We selected better dates and locations to
accommodate you in 2018, so make it a priority on your calendar!

“The wise is cautious and turns
from evil, but the fool throws off
restraint and is confident.”
Proverb 14:16 LEB.
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Family Education Programs available 24/7!
Videos are available to our clients and their families, any time, on
™
our website in the exclusive CLIENT RESOURCES area.
Call us for the username and password.
Be sure to complete the Certificate of Attendance!

We love all our clients, but here’s a salute to the farm families!
“Cultivators of the earth are the most valuable
citizens. They are the most vigorous, the most
independent, the most virtuous, and they are
tied to their country and wedded to it’s liberty
and interests by the most lasting bands.” —
Thomas Jefferson, August 23, 1785 in a letter
to John Jay, the first Chief Justice

Talk To Your Family About Your Plan
A couple of years ago, we received some good
advice from Bob Newhart. We know that many of
you, with the best of intentions, tell your kids
“You don’t need to worry about my estate plan
because I’ve got it all taken care of.” Remember
the sage advice? “Stop it!” Stop telling them not
to worry about it, and stop telling them you have it
all taken care of.
The people (Helpers) you named as trustees,
executors, and power of attorney agents are going
to have important responsibilities. Your
Beneficiaries who will receive “school bus trusts”
are getting valuable protections they won’t
understand.
If the topic of your estate plan comes up, that is
an opportunity for you to maximize their
involvement. Without some education as to why
you’ve planned the way you have, they might
dismiss it as “too complex” or (perhaps worse) not
take their role too seriously. The risk? Sometimes
children who don’t understand the plan can
undermine all of your thoughtful planning just
when you need the plan to do its job.
So, if the topic comes up, here are a few key
points that your Helpers and Beneficiaries should
understand about your plan:
1. In your plan, you have provided specific
instructions for how your stuff is to be
managed in case you become disabled.
2. Since you have specific goals in mind, your
trust provides the core instructions: when you
will be considered disabled, who takes over,
and what they are supposed to do.
3. Even if your Helpers have attended in the past
(and especially, if they have not) they should
watch Disability Transitions Made Simple™ on

™

our website, www.tlcplanning.com.
Log into CLIENT RESOURCES and
enter the username and password to
gain access to it. Send our office the Certificate
of Attendance after watching.
4. You received counselling on risks to
inheritances—lawsuits,
taxes,
divorce,
catastrophic illness, etc.—and have planned
your estate accordingly.
5. Just like your planning for disability, you have
specific goals and instructions for dividing and
protecting the estate for your Beneficiaries and
the only way to do this is through trusts. The
instructions are in there, but your trustees must
take appropriate actions in order for it to work.
6. Your Helpers should watch My Spouse’s
Estate Made Simple™ (for our married clients)
and Receiving My Inheritance Made Simple™.
These programs are also available on our
website. Again, those who watch should send
our office a Certificate of Attendance.
From our experience helping families
administer living trusts, we have learned that
Helper training is not something to just
“recommend” to our Lifespan™ clients. We have
learned that it is integral to the success of your
estate plan…that it is required for a plan to work.
We continually update these programs, make them
available live and online, and track who attends for
this very reason. It is true that you cannot make
anyone attend a program they do not want to. But
this is also true—whether they are a Helper or
Beneficiary, or both—at some point they will have
to “listen to” what you had to say in your plan, and
cooperate to make sure it works. So, if they hear
from you that their education (a.) would give you
peace of mind that your plan will work the way it
should, and (b.) will reduce their stress that
necessarily accompanies the loss of a loved one,
then they should be willing to give up a couple of
hours to watch a program.
Sam
“That men do not learn very much from the
lessons of history is the most important of all
the lessons of history."—Aldous Huxley
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“The imbalance is not only a question of
numbers. Well-balanced opposing views act
as a corrective for each other: The weaker
arguments of one side are pounced on and
picked off by the other. Both remain
consequently healthier and more intellectually
viable. But intellectual dominance promotes
stupidity. As one side becomes numerically
stronger, its discipline weakens. The greater
the imbalance between the two sides, the
more incoherent and irrational the majority will
become." University of California, Santa Cruz,
Professor John Ellis, commenting on the 10 to 1
ratio of liberal to conservative professors in
American universities

Is there a Digital Afterlife?
What happens to your digital assets after you’re
gone? What happens to those bank accounts or
credit card accounts that may be online? Or what
about your email, Facebook, Twitter, Instagram,
Snapchat, blog, shopping, movies, audio-books,
iTunes, e-magazines, and similar accounts?
If you do on-line banking, but there is a
physical bank or financial advisor or firm involved
and the accounts are owned by your living trust as
they should obviously be, then upon your death
your Trustee can work with the people and
institution to collect, transfer, etc., those accounts;
your Helpers won’t deal with them on-line. But
you probably have a lot of accounts that
practically speaking can only be dealt with via the
internet: email, Amazon, and so forth. What about
those?
In the 2017 Annual Family Reunion™ we
shared with you a new service Curt recommends
(and uses for himself) called Directive
Communication Systems, or DCS. It is a program
set up to help you specify your last wishes for each
of your online accounts, which may include
account termination, deletion, transference or other
instructions you may have. From your perspective,
DCS will organize a database of your digital
assets—without obtaining your passwords—and
record your instructions with respect to each

account. By using DCS you will be providing
relief for your loved ones.
Many clients signed up for DCS and were able
to enroll with a significantly-discounted group
rate. Although the special group rate is no longer
available to us here at the office, the services
offered through DCS are highly recommended,
and we can help you connect at the best available
rate. The DCS service coordinates, obviously, with
the services we provide, so we need to be involved
in setting up the service for you.
If you have any questions, just call me and I
will answer them or find out the answer by talking
with a DCS representative.
Although we think DCS is the best option, there
are some other companies in the marketplace
providing a sort of “digital executor” service.
Since the administration of your digital assets will
almost certainly be affected by, or may affect,
your will and living trust, please let us know if you
have enrolled in some other such service. It may
be something we should reference by name in your
estate plan.
After all, we just want everything to work!
Gaye Armstrong
"Public servants say, always with the best of
intentions, 'What greater service we could
render if only we had a little more money and a
little more power.' But the truth is
that outside of its legitimate
function,
government
does
nothing
as
well
or
as
economically as the private
sector." Ronald Reagan

Tax Reform?
As we go to print, the final tax bill has not yet
been passed through Congress. It seems likely
that some of our updating in 2018-19 will be
addressing this legislation. Stay tuned!
Curt
"The most dangerous syllogism in Washington: We
should do something. This is something. Therefore
we should do this." —Dan McLaughlin
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see the whole staircase.” –Martin Luther King, Jr.
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HOW POOR TEENS JOIN MIDDLE CLASS
In our current society where “everything goes”
and in which one generation seems reluctant to
“impose” their values on the next, there are some
long-standing principles that conservatives and
liberals might still agree produce better life
outcomes…being middle class instead of poor, for
instance, and the moral choices that contribute to that
outcome. The following (bold emphasis added)
comes from an Op Ed piece by Ron Haskins, a
Senior Fellow at The Brookings Institution.
“Policy aimed at promoting economic opportunity for poor
children must be framed within three stark realities. First,
many poor children come from families that do not give
them the kind of support that middle-class children get
from their families. Second, as a result, these children
enter kindergarten far behind their more advantaged
peers and, on average, never catch up and even fall
further behind. Third, in addition to the education deficit,
poor children are more likely to make bad decisions that
lead them to drop out of school, become teen parents,
join gangs and break the law.
“In addition to the thousands of local and national
programs that aim to help young people avoid these lifealtering problems, we should figure out more ways to
convince young people that their decisions will
greatly influence whether they avoid poverty and
enter the middle class. Let politicians, schoolteachers
and administrators, community leaders, ministers and
parents drill into children the message that in a free
society, they enter adulthood with three major
responsibilities: at least finish high school, get a fulltime job and wait until age 21 to get married and have
children.
“Our research shows that of American adults who
followed these three simple rules, only about 2 percent
are in poverty and nearly 75 percent have joined the
middle class (defined as earning around $55,000 or more
per year). There are surely influences other than these
principles at play, but following them guides a young adult
away from poverty and toward the middle class.”
https://www.brookings.edu/opinions/three-simple-rules-poor-teensshould-follow-to-join-the-middle-class/ The Brookings Institution is
a nonprofit public policy organization based in Washington, DC
whose mission is to conduct in-depth research that leads to new
ideas for solving problems facing society at the local, national and
global level. Curt does not endorse the organization or most of its
policy positions and recommendations.

™

"Neither the wisest constitution nor the
wisest laws will secure the liberty and
happiness of a people whose manners are
universally corrupt." —Samuel Adams

My Right, Your Obligation?
Should we have a right to receive, or the
freedom to use our own resources to purchase?
“In a free society, an individual has the right to seek
after a service such as health care. That same individual
does not have the right to demand that the service be
rendered or that other people be forced to pay for it. It's
the seeking that is the right, not the obtaining. It's the
whole "pursuit of Happiness" bit espoused by the
Declaration of Independence. Democrats and the Left
have long conflated these two separate and distinct
concepts.” The Patriot Post
It is important to understand why this is so. If
obtaining services or goods from another were the
legal “right” then it would be necessary to compel
someone else to provide them. Imagine yourself
compelled to provide services to others on penalty
of jail…would you consider yourself a free citizen
in a free country?
“Watch out for the fellow who talks about
putting things in order! Putting things in order
always means getting other people under your
control.” —Denis Diderot (1713-1784)
"The love of liberty is the love of others; the
love of power is the love of ourselves."
William Hazlitt (1778-1830)
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Department of Education
Greetings to all our LifeSpan™ family! Ready
or not Christmas is just around the corner, I hope
you are happily anticipating the holidays as we
celebrate the birth of Jesus! Christmas was always
my Mom’s favorite time of the year, so I find
myself missing her just a bit more as the holidays
approach. I am so grateful for the precious
memories we have of tree decorating, shopping
together and baking her famous cinnamon
rolls for Christmas morning. One important
lesson I learned from Mom was things don’t
have to be picture perfect to make memories,
just enjoy the moment. So, this is something I
have also tried to pass along to my girls, and
believe me we “enjoy our moments” together.
Just sharing this as a reminder folks, passing
along your wisdom is as important as your
financial wealth. We consider it our distinct honor
to help families in this way. Our clients typically
put a great deal of work, discipline and sacrifice
into creating their estate, and want their lives—not
just their material goods—to provide a positive
impact on their heirs. I’m sure as you recall from
our definition of estate planning:
I Want to Control My Property While I’m Alive
and Well; Plan for Me and My Loved Ones if I
Become Disabled; Then Give What I
Have, To Whom I Want, When I Want,
and The Way I Want; All While
Assuring That My Wisdom is
Transferred Along With the Rest of My
Wealth.
As Settlement coordinator, assisting
Sam as we guide clients and their loved
ones through Step Three of the
LifeSpan™ process, it is a joy to hear the
stories, memories and of course the
wisdom they received from their
beloved family member.
Please keep in mind this year we will
be offering Empowered Inheritance™ (a
substantially updated version of

™

Receiving My Inheritance Made Simple™) training
programs on several dates and locations in 2018.
Please be watching for more information, and
make reservations to attend, and encourage your
helpers to come. We want to ensure your helpers
are educated and prepared as well as possible
when the time comes.
A quick reminder to everyone, for any and all
programs we offer, please make your reservations
as soon as possible. We try very hard to make
accommodations for all our clients and their
helpers, but sometimes due to location or
limited seating that is impossible. So if you are
interested, go ahead and make reservations.
But on the other hand, if you have made a
reservation and then realize you are not going
to attend (things come up, we know) please call so
we can remove you from the reservation list and
open up your spot to others…sometimes we have a
waiting list.
If you ever have any questions, I am just a
phone call or email gayla@tlcplanning.com away.
From my family to yours, have a very Merry
Christmas and Blessed New Year!
Gayla
“Drive thy business; let not that drive
thee.” - Benjamin Franklin, 1738
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If it isn’t worth funding,
it isn’t worth keeping. Period.
You all know this, but I can tell you first hand
from the field: your estate plan will not work the
way it is supposed to if your trust is not fully
funded. If there remains any doubt, I’ll be blunt:
leaving assets outside your trust creates a mess
for your successor trustees when you die! One of
the most commonly-stated goals of our clients is
to make sure everything goes smoothly upon their
death. Assets left outside your trust assure that
things won’t go as smoothly as they could and
should.
Unfunded assets create a whole new layer of
retitling, as we must now move those assets into
your living trust so your successor trustee can
administer them. Once the asset is moved into
your trust, then in many situations the institution
makes us “start from scratch”, as we must then do
the
paperwork
and
supply
the
documentation necessary for successor
trustees to take control of the asset. This
would have been step one had the asset
been funded, but if unfunded we are doing
this weeks, or even months later.
Also, intentionally leaving assets
outside your trust needlessly risks a
probate. Some of you may have heard that
you can transfer up to $100,000 without a
probate proceeding, but I am going to ask
you to forget that number. Probate or not,
it is still extra hassle and paperwork
described above and it still drives
settlement expenses up. Another reason to
forget that number—there are other conditions that
could exist at the time of your death which would
make probate the only avenue to transfer the asset,
no matter what its value.
The motivation I sometimes hear for leaving an
asset out of your trust (like a small stock account,
or bond) is that it is “too little to mess with.” If
that’s the case, liquidate it. Convert it to cash. I
cannot, as I write this, think of a situation where

™

ownership of something that is too inconsequential
to fund properly so that your estate plan works is
worth keeping. The title to this article is a good
litmus test—if it’s worth keeping, it’s worth
funding.
Before I wrap up, some of you
may take me to task on old vehicles
that you left out of your trust. You
know, the old $500 pickup: you
insisted “it’s not worth paying $98 to
retitle it!” The state has a reasonably easy
procedure to deal with such titles on death, so
maybe we can let that slide; but be forewarned that
if you still have that pickup at death, even the
reasonably easy process costs more then than
funding it now would have.
One of the nicest gifts you will ever give your
family is an estate plan in which everything goes
smoothly upon your death. Don’t cut corners.
Sam

“The problem in our nation's inner cities is
not a lack of money — it is a moral and
spiritual problem largely created by our
welfare state. The welfare system encourages
women to marry the government and allows
men to abandon their financial and moral
responsibilities." - Larry Elder
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Ever heard of a letter from Dad?
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What You Have In Common
With Anderson Cooper

Rebecca Hagelin, June 2017. This column was first published in The
Washington Times. It is reprinted with the permission of the author.

There is very little that Anderson Cooper and I
have in common.
We differ on everything from politics, policy and
faith to beliefs about human sexuality, to the
definition of marriage and the effectiveness of the
Trump administration. Whenever I catch him on
CNN’s “Anderson Cooper 360,” I marvel at how
differently we see the world.
Although I’ve never met Anderson, I know there’s
at least one thing we have in common, one truly
heartfelt desire that we share: the craving for a
father’s love.
That strong inborn need to be cherished by a
devoted, loving dad is one of the few things that
binds not just Anderson and me but all human
beings. It is this highly prized and valued male role
of “dad” that we celebrate this coming Sunday on
Father’s Day.
Last year I heard Mr. Cooper give an interview
about his newly released book, which he cowrote
with his mom, Gloria Vanderbilt. He described his
heartbreak over the death of his father when he was
boy of only 10 years old. In “The Rainbow Comes
and Goes: A Mother and Son on Life, Loss and
Love,” Anderson details his story.
I have not read the book, so I am not endorsing it.
But I was deeply moved by the interview, especially
when Mr. Cooper shared that he spent many years as
a child hoping beyond hope that his father had left a
letter for him. The boy searched and yearned for
written words from his dad that would reveal his
love and his wisdom, tidbits about his life, and so
many things that had gone unsaid.
I remember tears welling up in my eyes when
Anderson said, “Of course, there was no letter.”
It was such a poignant moment for me, largely
because I knew that I had been blessed beyond belief
by having a loving, faithful father well into my adult
years. I thought a lot about my dad and how very,
very lucky I am to have heard him express his love
for me many times throughout my life. Dad died
some 15 years ago, and I still miss him every day.

™

And even though we had many years together, I, like
Anderson, still wish I had a letter from him—
something I could hold in my hands.
Maybe Anderson’s unfilled longing for his father’s
words is just one of the reasons why Anderson
Cooper and I have such different world views.
Certainly, dads impact all of us. Especially, in an
awful sense, the ones who are emotionally or
physically missing.
I remember being at camp one summer and
receiving a loving note from my dad. Homesick, I
headed straight to the cabin and sat on my bed to
read the letter in private. I ran my finger across his
handwriting, knowing that he had held that same
piece of paper in his own hands, that each curve and
line was his alone. The letter disappeared many years
ago, but the impact it had on me remains to this day.
Anderson’s interview was well-timed because the
importance of writing letters to those we love is a
message I try to share often these days. In fact, an
entire chapter of my own book that was released
around the same time as Anderson’s encourages
fathers to sit down and write a letter to each of their
children. I provide examples, tips and lots of help in
crafting such a timeless treasure in “30 Ways in 30
Days to Strengthen Your Family.”
Dads, in this week leading up to Father’s Day,
you’ve got an assignment: Sit down and write a letter
to each of your children, no matter how old they are.
Take your time, and make several attempts until you
feel good about what you have written. Maybe you
need to apologize for something, maybe you should
say you want a new beginning. But above all else,
clearly share your undying love for your child and a
quality they have that you admire. Your note doesn’t
have to be perfect. It just has to be authentic.
As long as there is breath in you, it’s never too late
to use the power of the written word to strengthen
your relationship with your children. Make this
Father’s Day really count by writing that letter. You
just might fill a deep need in their hearts that you
didn’t even know was there. At the very least, you
will know that you have not left your heart’s
thoughts unsaid.
“As we express our gratitude, we must never forget that the
highest appreciation is not to utter words, but to live by them.” John F. Kennedy
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“It’s a very strange place we’ve
found ourselves in when elites say
we have no right to judge adultery,
but we have every right to judge
couples who take steps to avoid it.” –
Jonah Goldberg

Management Memo

FUNDamentals
It’s that time of year again! Christmas and
Asset Review Reports! Yay! It’s the most
wonderful time of the year!
Please review your Asset Review Report and
make the necessary changes and mail the corrected
Asset Review Report back to me and I will update
your assets and when you come to the Annual
Family Reunion™ you will get an updated report.
Please send in paperwork for any new asset you
may have acquired for Red Check Review™. If
you need help on what is needed for verification,
please refer to you Client Organizer™ behind tab 4
for Red Check Review™ Requirements.
I happen to know that some of you with a local
financial firm are going to be seeing account
numbers change as your financial advisor is
moving to a new broker-dealer. All clients should
beware of this, however. If your financial advisor
joins a different firm, even though you have the
same trusted person advising you, your account
numbers may be changing. That means we will
need a copy of your new statement with the new
account numbers for Red Check Review™.
May you all have a Blessed Christmas and a
Prosperous New Year!

We are just a phone call/email away!
As we reach the end of another year I
reflect back on this super fast year that
flew by but also how we were able to
help so many of you with urgent needs
relating to your estate plans. That’s what
we are here for and that is what you pay
for! When you call us and we help you
solve a dilemma, that’s the LifeSpan™ way and as
the McDonald’s slogan goes “I’m lovin’ it!” I
enjoy helping you! My title is Client Services
Coordinator and that’s what I do—coordinate the
services you need! But, remember when you need
something and as you pick up the phone to call or
start typing an email, check your black Client
Organizer™ and or have it handy because that
wonderful tool may just contain your answer! 

Sarah Rupe

“Nothing is less productive than to
make more efficient what should not be
done at all."
management expert Peter Drucker (1909-2005)

“I believe that people don’t care how much
you know until they know how
much you care.”
Richard H. Ferguson
1936-2008

Sherry
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